
HEAD OFFICE
We are happy to inform you that we are fully in-person and meeting 
with clients and advisors in the office. We are also equipped to han-
dle virtual and phone meetings, in order to serve them conveniently.

10 Great Gulf Drive, Suite 208, Vaughan, ON L4K 0K7
Tel: 905-669-5000, Fax: 905-669-6900

Email: info@ShahFinancial.ca, www.ShahFinancial.ca

EXCLUSIVE INVITATION
IN-PERSON RRSP SEMINAR

We are pleased to inform you that our in-person RRSP Seminar 
is back after taking two years off due to the global pandemic. We 
will have guest speakers from Fidelity Investments and Franklin 
Templeton.

The seminar will take place on Sunday, February 5, 2023 at 
11:30am. Please see enclosed invite for further details and  regis-
tration information. 

THINGS TO KNOW IF YOUR THINKING 
ABOUT GIC’S

Financial markets can be subject to periods of event related vola-
tility that may leave you feeling anxious about your investments. 
If you’re thinking twice about your current investment plan, it’s 
important to keep in mind that time in the market beats timing the 
market. You should also consider the time horizon you have for 
your investments and why no action may be the best action for you 
to take.
Staying Invested
If you’re worried about the market environment and consider-
ing moving your money into guaranteed  investment certificates 
(GICs), here are some things you should consider first:
•  Unless you opt for the lower interest rate offered with the cash 
  able GIC option, you’re generally locked in, leaving little room  
  for flexibility when the market starts to recover.
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KEEPING YOU INFORMED  TAX & INVESTMENTS

WISHING YOU AND YOUR FAMILY
HEALTH, WEALTH, AND HAPPINESS IN 2023

MARKETS & ECONOMY - OUTLOOK
Investors experienced a turbulent ride in 2022. Inflation, central 
bank rate hikes, oil prices, supply chain disruptions and the Russia 
Ukraine conflict cast a long shadow on markets, causing extreme 
volatility and dominating financial headlines 24/7. As stressful as 
this has been, the worst may now be likely behind us.

Now that inflation was unhinged well above their 2% targets, cen-
tral bankers were forced to raise interest rates at a historic pace 
to reduce demand. In addition, many central banks began reducing 
their balance sheets via their quantitative tightening programs to 
reduce the excess liquidity in the financial system.  This led to a 
sharp sell off in fixed-income, with bonds recording their worst year 
on record.

Fears of a recession are most evident in the bond market. Global 
yield curves have inverted to levels not seen in decades, indicating 
the bond market’s expectation that the restrictive monetary policy 
will likely push the global economy into a recession.

As difficult as 2022 has been with rate hikes, high inflation and 
market swings, the worst is probably be behind us the conditions 
created for a much more compelling investing environment going 
forward. Central bank policy, which operates with a lag, is likely 
to weigh on the economy into 2023, but equity valuations  have 
normalized and the potential returns of several asset classes offer at-
tractive opportunities. Corporate earnings in general have remained 
resilient and supply chains seem to be finally moving again.

Regardless of where we are in the market cycle, it’s important to 
take a disciplined approach to investing and stay focused on your 
long term goals. This strategy helps you keep your emotions out of 
investing, typically buying high and selling low like many inves-
tors do. Ongoing monitoring and reviewing of your portfolio also 
ensures it remains on track. Diversifying investments reduces risk 
as well.

There are no guarantees on how markets will react in the future.  
What we can be sure of is that moving in an out of cash can hurt 
the portfolio as no one can accurately time nor predict the market.

Its imperative to meet with your Financial Advisor at least annually. 
If there are any material changes in your personal life, or whenever 
you have financial or investment concerns, they can assist you with 
your Financial Goals.

By: Dipesh Chauhan,Vice President of SFP,
1) Sources: Fidelity Investments, Mackenzie, CI Investments 



•  If rates continue to be low and most rates you see are on an 
  annual pay basis, it could be difficult to fully satisfy your 
  monthly or quarterly income needs.
•  GIC payments are interest bearing only, and 100% of GIC 
  interest income are taxable at your marginal tax bracket when  
  held in a non registered account. 
Staying invested using fixed income funds
Fixed income funds could help decrease market risk in your portfo-
lio and potentially grow your money. These types of funds may play 
an important role in your investment strategy by:
•  Generating income
•  Lowering portfolio volatility

Fixed income funds could be considered more conservative invest-
ments than stocks, and could provide you with a monthly income 
stream. They may also offer a better distribution yield than a GIC. 
In addition, fixed income funds offer daily liquidity (so more flex-
ibility than a GIC), and could pay on a monthly basis, supporting 
your monthly or quarterly income needs. If your goal is to help 
protect against stock market downturns, you could consider a fixed 
income fund.
Market volatility is a normal part of long term investing. By getting 
rid of assets too quickly, you could miss out on seeing your invest-
ments recover from downturns and even grow in value. Although 
past performance is not a guide to future performance, staying in-
vested can be a way to capture as much growth from the market as 
possible.

By:  Dipesh Chauhan, Vice President of SFP
Source: Fidelity Investments 

TAX-FREE FIRST HOME SAVINGS ACCOUNT (FHSA)
In the 2022 Budget, the Government of Canada proposed the in-
troduction of the Tax Free First Home Savings Account (FHSA), a 
new registered plan to help Canadians save towards their first home 
by allowing account holders to contribute up to $40,000 over the 
lifetime of the plan.
What is a First Home Savings Account (FHSA)
An FHSA combines the features of a Registered Retirement Sav-
ings Plan (RRSP) and Tax Free Savings Account (TFSA) . Like an 
RRSP, contributions would be tax deductible and qualifying with-
drawals to purchase a first home would be non taxable, like a TFSA.
However, with an FHSA and unlike the Home Buyers’ Plan, the 
funds do not need to be paid back.

What is a First Home Savings Account (FHSA)
•  A Canadian resident
•  18 years or older and
•  A first time home buyer

FHSA Parameters
•  The account can stay open for 15 years or until the end of the 
  year you turn 71, or at the end of the year following the year in  
  which you make a qualifying withdrawal from an FHSA for the  
  first home purchase, whichever comes first.

Contributions and Deductions
•  Annual contributions are capped at $8,000, up to a $40,000 
  during the lifetime contribution limit.

•  Unused contribution room can carry forward to the following  
  year up to a maximum of $8,000.
•  Individuals would be able to claim an income tax deduction for  
  contributions made in a particular taxation year.

What if you don't purchase a home?
•  Any savings not used to purchase a qualifying home could  be  
  transferred to an RRSP or RRIF (Registered Retirement Income 
  Fund) on a non taxable transfer basis, subject to applicable rules.
•  The funds transferred to an RRSP or RRIF will be taxed upon  
  ultimate withdrawal.
•  If not transferred but instead withdrawn, FHSA funds would be  
  subject to taxes.

What is a qualifying withdrawal?
•  Must be a first time homebuyer and a resident of Canada at the  
  time of the withdrawal to the acquisition of the qualifying home,
•  You must have a written agreement to buy or build a qualifying  
  home located in Canada before October 1 of the year following  
  the year of withdrawal, and
•  You must also intend to occupy the qualifying home as your 
  principal place of residence within one year of buying or 
  building it.

How is the FHSA different from the Home Buyers Plan?
With the current Home Buyers' Plan, Canadians can withdraw up to 
$35,000 from their RRSP subject to eligibility and conditions, then 
pay back the funds to their RRSP over 15 years.
Unlike the Home Buyers’ Plan, with an FHSA the funds do not need 
to be paid back.
Our advisors are here to guide you on which investment option, or 
a combination of both options (FHSH & HBP), will help you reach 
your home ownership goals.
Please note that this account will not be available until the second 
half of 2023.

By:  Ekta Chauhan, CEO of SFP
Source: TD

WORRIED ABOUT A RECESSION?
Soaring inflation, raising interest rates, and generally negative con-
sumer sentiment have together cast a dark cloud on today's eco-
nomic landscape. As a long term investor, there isn't much you can 
do to change any of the broad market indicators, but there are a few 
things you can do to manage through them   especially in the event 
of a recession. 
Here are three ways to prepare for a potential contraction in eco-
nomic activity.

1. Secure your emergency fund
You'll rarely ever regret having more cash on hand than you need, so 
be sure you've stashed away at least six months of living expenses 
in an easily accessible    and fully liquid    savings account. You can 
easily compare rates across providers to determine which gives you 
the best deal, though the key aspect of the emergency fund is that 
it's insulated from market volatility and can be accessed quickly. 

There is a temptation to think you can get away with investing your 
emergency fund in certain securities like dividend paying stocks or 
bond mutual funds, but this is really not recommended. As we've 



seen, markets can and do drop fast, so you'll need to be sure that 
you're squarely on the sidelines with your emergency fund.

At Shah Financial Planning we have savings accounts that are cur-
rently paying over 4% in interest.  There are also money market 
funds whose internal current yield rates are over 4%. These type of 
investments can provide you the liquidity that you need.

2. Keep earning money
This may seem obvious, but it's best to avoid withdrawing large 
amounts from your portfolio during a recession. When fund values 
have declined, selling units to cover everyday living expenses can 
meaningfully eat into your portfolio's long term growth potential. 
If you're in your early career, try to make yourself indispensable at 
your current company, and think about alternative income streams 
if necessary. Even though it's usually an option, using If you're a pre 
retiree or in retirement, any extra income goes a very long way in 
the effort to maintain your savings. While there are certainly pros 
and cons to working in retirement, having earned income can help 
you limit portfolio withdrawals and also provide nonfinancial ben-
efits. 
3. Keep investing
While it's emotionally counterintuitive, when the markets are in tur-
moil is actually the best time to buy in. Every dollar you invest buys 
more units than when the market was at its peak. When the market 
finally recovers, you'll have more than you started with (assuming 
no withdrawals in between).
Shutting off portfolio investment after prices have dropped is un-
doubtedly a way to limit your potential for wealth creation. Picking 
a fixed interval and investing periodically (e.g., once a week, once 
every two weeks) is a prudent strategy when it comes to financial 
planning regardless of what's happening in the stock market.

Control what you can
Falling markets aren't fun for pretty much any investor. But there 
are some things you can do to make life a little easier in the long 
run, especially if we do experience a protracted downturn. You'll 
want to have your emergency fund secure, to keep working, and to 
keep investing.

We can only control so much when it comes to investing, so make 
sure you're doing everything you can when it comes to protecting 
yourself and your investment portfolio.

By:  Dipesh Chauhan, Vice President of  SFP
Source: Motley Fool

- IMPORTANT - 
Do You Want to Receive Monthly Tips on Tax & Investments?

q
Are There any Material Changes in Your Current KYC?

q
Do You Want 24/7 Online Account Access?

q
Do You Want Your Financial Advisor to Schedule a Time to

Review Your Portfolio?
q

If your answer is YES to any, please contact us.
905-669-5000 or info@ShahFinancial.ca

A WISE MAN’S JOKES
A wise man once faced a group of people who were complaining 
about the same issues over and over again. One day, instead of lis-
tening to the complaints, he told them a joke and everyone your 
retirement plan funds to cover expenses can jeopardize your long 
run savings goals.

cracked up laughing.

Then, the man repeated the joke. A few people smiled.

Finally, the man repeated the joke a third time–but no one reacted.

The man smiled and said, “You won’t laugh at the same joke more 
than once. So what are you getting from continuing to complain 
about the same problem?”

Moral of the story:
You’re not going to get anywhere if you keep complaining about the 
same problem but do nothing to fix it.

By: Narendra Shah, President of SFP.
Source: Unknown

WELCOME ABOARD!
The following professional has joined our team at Shah Financial 
Planning Inc., as a Financial Advisor. Please welcome them.

Mr. Chetan Bhatt

Mr. Chetan Bhatt of Kitchener, Ontario. Chetan is a highly motivat-
ed financial advisor with extensive customer service and financial 
experience. Chetan has been a Financial Advisor since 2012 and 
joins us with industry experience from Investia Financial Services 
Inc.

A VALUE ADDED SERVICE FOR YOU
VIEFUND - BACK OFFICE SYSTEM 

We encourage you to make use of our powerful and state of the art 
back office system. It provides you with lots of useful and meaning-
ful information about your accounts. 

Please go to http://myportfolio.shahfinancial.ca and request your 
logon ID allowing you to have 24/7 online access to your portfolio.  
Please sign up for online statements in the effort to go green. Alter-
natively, you may contact your Financial Advisor.

q High Yield Savings Account (Non Reg) @ 4.40% 
q Tax-free Savings Account (TFSA) @ 4.40% 
q RRSP Loan @ 7.20% (Prime + 0.75%)
q TFSA Loan @ 7.20% (Prime + 0.75%)
q Investment Loan @ 7.20% (Prime + 0.75%)

The lender’s Prime Rate is 6.45% and subject to change.



: B R A N C H E S :
: Ajax :

Medha Pathak - 647-919-9690

: Brampton :
Abhay Bhale - 416-659-2207
Amit Shah - 647-296-2609

Harkirat Khangura -  905-840-3000
Mehul Shah - 416-748-0830

Ravinder Singh - 416-303-2828
Vikas Yadava - 647-498-6475
Viral Mehta - 647-502-2170

: Caledon :
Jaswinder Dhillon -  416-278-6869

: Etobicoke :
Nikhilkumar Shah -  647-868-4675

: Kitchener :
Chetan Bhatt - 519-572-6245
Sangeet Arora - 519-546-3618

: Mississauga :
Farrah Andrabi - 905-403-9665

Kok-Tak Toh (KT) - 905-567-9946
Kwame Yeboah - 416-302-0945

Lata Pandey - 416-822-4137
Manjit Sandhu - 416-300-7393
Nainesh Shah - 416-720-9249

Nat Venkat - 647-865-7149
Raj Saraf - 416-951-8228

Vikas Saraswat - 416-839-4561

: North York :
Devangkumar Shah -  416-846-5837

: Pickering :
Pramod Chopra - 416-560-6951

: Scarborough :
Arun Kumar - 647-638-3904

Mukund Sheth - 416-839-9645

: Toronto :
Azeem Jadavji - 416-453-5992

: Our Services :
Shah Financial Planning Inc. ("SFP") is a registered mutual 
fund dealership founded by Mr. & Mrs. Narendra and Hardip 
(Dipa) Shah in 1999. Since then SFP has continuously grown 
with great support and cooperation by clientele, financial ad-
visors, and the Mutual Fund Dealers Association ("MFDA").
Our financial advisors offer financial related services to indi-
viduals and businesses at the listed branches and Head Office. 
Our services are primarily focused on clients' objectives and 
their best interest, with the following plans and products.

: Account Types/Plans :
High Interest Savings Account 

 Investment/Open Account
RESP • TFSA • RRSP • LIRA • RDSP 

RRIF • LIF
: Products :
Mutual Funds 

GIC • Term Deposits
High Interest Daily Savings

Loans for Registered and Non-Registered Investments
: Value Added Services : 

 24/7 Account Access
Portfolio Review

Monthly Email Tips on Tax & Investments
Semi-annual Newsletters "Direction"
Educational Lunch/Dinner Seminars

Small Group Seminars
Complimentary Consultant or Second Opinion on Portfolios

No Inner Peace Without Financial Security
Disclosure: Our financial advisors and employees may have outside business activities (Dual Oc-
cupations) and may offer other products and services that are not the businesses and responsibilities 
of Shah Financial Planning Inc. 

Disclaimer: Commissions, trailing, management fees and expenses all may be associated with mutual 
fund investments. Mutual funds are not guaranteed, their values change frequently and past per-
formance may not be repeated. The information in this newsletter is derived from various reliable 
sources, however, it is not warranted or guaranteed either as to its accuracy or completeness. Please 
read the prospectus and/or fund facts/profile before investing. Copies are available from your financial 
advisors or at the head office.

: HEAD OFFICE :
Narendra Shah, President, Ext. 104

Ekta Chauhan, CEO & Chief Compliance Officer, Ext. 106
Dipesh Chauhan, Vice President, Ext. 103

Hardip (Dipa) Shah, General Manager, Ext. 105
Vanessa Alibaksh, Advisor Support, Ext. 102

Office Admin, Ext. 0

10 Great Gulf Drive, Suite 208
Vaughan, Ontario L4K 0K7

Phone: 905-669-5000   n   Fax: 905-669-6900
www.ShahFinancial.ca    n    sfp@ShahFinancial.ca 

: Head Office Hours :
Mon - Fri  9:00 a.m. To 5:00 p.m.

Thu by Appt  5:00 p.m. To 6:00 p.m.
Mid February To April g Saturdays 11:00 a.m. To 4:00 p.m.


